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PRIVERIS

Case Study - Executive Home
Exposure

How public records, images and family signals can create a bridge

between digital exposure and physical risk.

Anonymized case study - prescriber use - 2026
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Anonymized case study

Situation
This case is anonymized and recomposed to illustrate the Priveris operating model. It does not contain

client-identifying details, raw OSINT sources or exploitable personal data.

A founder preparing a public transaction discovered that a residential address and family context could be

correlated from public and semi-public sources. The concern was not one source, but the combination.

What made the case sensitive

Surface Observed exposure Operational risk

Home Address linked to company and image sources. Doxxing, pressure, unwanted contact or fraud
credibility.

Family signals Public photos and location hints correlate with
routines.

Indirect targeting of close circle.

Accounts Personal recovery channels still use exposed
identifiers.

Account takeover and further intelligence
gathering.
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Response model

Timeline
Moment Action Output

J0 Cadrage du mandat, persons concerned and legal
constraints.

Consent and perimeter documented.

J2 Exposure review across address, images, registries
and family signals.

Risk matrix delivered without raw exploitable
paths.

J7 Removal and correction requests launched where
legally possible.

Easy public correlations reduced.

J30 Residual exposure reviewed and monitoring baseline
created.

Family office receives non-intrusive status.

Remediation plan

Action Owner Status target

Submit registry and platform corrections. Legal + Priveris Tracked by source type.

Harden personal recovery paths. Client + Priveris Priority accounts completed.

Create incident route for threat or doxxing. Family office Escalation protocol documented.

Prescriber takeaway
The value for a private bank, family office or legal advisor is not a technical scan. It is a qualified decision path:

what to reduce, what to monitor, who must approve, and when to escalate.

Contact
Prescriber referrals: contact@priveris.com - Privacy requests: privacy@priveris.com


